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Hello, 

my name is Helery 
and I sell a sales tool
(called Pipedrive).



The team. 



Besides drinking coffee...



Organic x Soft sales touch x High sales touch



Webinars.

● 6 webinars a week

● 2 people - speaker/host

● Engagement webinars



The results.

US organic: 21.02%
US webinar: 58.26%

GB organic: 19.83%
GB webinar: 52.00%

NL organic: 22.42%
NL webinar: 52.00%

BR organic: 11.5%
BR: webinar: 38.46%



High touch.

● Engagement

● Demos

● Customer centric



The lucky ones.



● 500 touched leads a month

● 80 demos

● 20-40 calls a day

● 50h talk time





The results.

US organic: 21.02%
US touched: 28.11%

GB organic: 19.83%
GB touched: 30.93%

NL organic: 22.42%
NL touched: 30.00%

BR organic: 11.5%
BR: touched: 24.05%



Getting to where we are today



What's next?



● Expand

● Customer Success

● Upselling 

● Chats



Thanks!  Aitäh!  Obrigada!


